Transforming Marketing Strategies

For a Mid-Size SaaS Company in North America.
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A mid-size company in the USA faced stagnation in lead generation
and conversion rates. Despite having a decent online presence,
they struggled to engage their target audience effectively.
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Our team at OnlyB2B devised a thorough content syndication plan
specifically designed for the USA market while collaborating closely
with the business. This included:

In-Depth Market Research

We conducted extensive research to understand the target audience,

their preferences, and the competitive landscape.

Content Optimization

Our team optimized existing content and created new, engaging

materials in line with market demands.

Strategic Syndication

Leveraging both organic and paid channels, we strategically syndicated
the content across relevant platforms, including industry-specific

websites and social media.
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Increased Visibility

The company’s online visibility significantly improved, leading to a
40% increase in website traffic.

Higher Engagement

Engaging content led to a 35% increase in user interaction, indicating a
more responsive audience.

Improved Conversions

With targeted content reaching the right audience, the conversion
rate rose by 25%.
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